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Your sales team doesn’t need another workshop; it needs a mission-critical 
partner in the lab, creating practical solutions that solve real problems in real time. 

When Ethan Hunt saves the world, it isn’t just the stunts, the intensity, or the 
uncanny ability to survive a helicopter freefall. Behind every impossible mission is 
a team (Benji, Luther, and the quiet brilliance of the lab) designing systems and 
engineering tools Hunt needs to survive. 

They’re not dangling from planes or sprinting through fire. But without their 
foresight and precision, Ethan’s missions would end somewhere in Act I. 

Sales organizations…especially CROs, are no different. Sales leaders and their 
teams are the heroes in the field, chasing opportunities, navigating complex deals, 



 
 
  

and driving growth. But every hero needs their mission team. That’s where Match 
Vertical Partners comes in. 

 

𝐖𝐡𝐲 𝐭𝐡𝐞 𝐈𝐧𝐧𝐨𝐯𝐚𝐭𝐢𝐨𝐧 𝐏𝐚𝐫𝐭𝐧𝐞𝐫 𝐌𝐚𝐭𝐭𝐞𝐫𝐬 

Sales teams rarely have the bandwidth to both execute and invent. They’re in their 
own “car chase” daily: 

• Proposals due yesterday. 
• Clients demanding solutions tomorrow. 
• Competitors on their heels. 

 

That’s why a partner in the lab is mission-critical. At MVP we: 

• Designs the systems that make the mission possible. 
• Increases capacity and capability without additional headcount. 
• Optimizes processes so deals move faster and smoother. 
• Equips the team with frameworks, tools, and messaging that sharpen 

their edge. 
 

The glory belongs to the agent in the field and the sales leader. We operate in the 
shadows, engineering the edge that turns pressure into precision and missions into 
wins. 

 

𝐌𝐢𝐬𝐬𝐢𝐨𝐧 𝐈𝐦𝐩𝐨𝐬𝐬𝐢𝐛𝐥𝐞 𝐇𝐚𝐬 𝐁𝐞𝐧𝐣𝐢 𝐚𝐧𝐝 𝐋𝐮𝐭𝐡𝐞𝐫. 𝐃𝐨 𝐘𝐨𝐮? 

Even Ethan Hunt doesn’t go it alone. In Mission Impossible, he’s got Benji 
(gadgets) and Luther (systems). Two mission-critical minds. Both essential. 

Too many sales leaders try to be Ethan Luther and Benji at once—running the 
mission while also re-engineering the sales organization. That’s like hacking the 
Pentagon while hanging off the side of a plane. Even Tom Cruise can’t do both at 
once. 

At MVP, we step in as your integrated mission team, so you can focus on leading 
the mission instead of fixing the gear mid-flight. 

 



 
 
  

𝐖𝐡𝐲 𝐌𝐕𝐏 𝐈𝐬 𝐘𝐨𝐮𝐫 𝐌𝐢𝐬𝐬𝐢𝐨𝐧 𝐓𝐞𝐚𝐦 

At Match Vertical Partners, we’re not just advisory and training consultants, we’re 
your behind-the-scenes force, driving: 

Efficiency: Cut wasted time. 
Capability: Equip your team with the tools they need to win. 
Scalability: Build systems that grow with you. 
Empowerment: Reinforce behaviors so your team can adapt under pressure. 

 

𝐂𝐥𝐨𝐬𝐢𝐧𝐠 𝐒𝐜𝐞𝐧𝐞 

When the credits roll, the world remembers Ethan Hunt, not the team in the van. 
And that’s exactly how it should be. But every great mission, whether in the movies 
or in sales, has a highly capable hidden force equipping the hero. 

𝐒𝐨, 𝐬𝐚𝐥𝐞𝐬 𝐥𝐞𝐚𝐝𝐞𝐫𝐬: 𝐃𝐨 𝐲𝐨𝐮 𝐡𝐚𝐯𝐞 𝐲𝐨𝐮𝐫 𝐦𝐢𝐬𝐬𝐢𝐨𝐧 𝐭𝐞𝐚𝐦 𝐢𝐧 𝐭𝐡𝐞 𝐥𝐚𝐛? 

If not, let’s talk. At Match Vertical Partners, we’ll help you save the world (or at 
least your sales targets). 

 

 

 

Who is Match Vertical Partners? 

MATCH VERTICAL PARTNERS is a sales transformation organization led by industry 

experts, dedicated to creating sustainable growth for our clients. We empower sales 

leaders to build high-performing teams rooted in integrity, value, and service, through a 

holistic, bottom-up approach. We provide business development and sales consulting, 

technology solutions and vertically aligned sales strategies designed to accelerate your 

revenue growth.  

 

For more information contact us at (866)-501-5196 or contact@matchverticals.com 
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